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Sell from 
strength.
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W E L C O M E

Start here.

Selling a home is a high stakes negotiation against a ticking clock. The right preparation makes the 
difference between a home that sells in days and one that sits. This guide walks you through how 
Venus Morris Griffin and her team price, prepare, market, and sell homes across Augusta and Aiken, 
so you know what to expect before the sign goes in the yard.

Over seventeen years and more than 1,650 closings, with over 750 million dollars in career sales volume, 
Venus has been across the table from every kind of buyer. Sellers keep choosing her because the 
practice is built on pricing that is actually right, marketing that moves homes, and negotiation built on 
volume.
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What this guide covers

It covers how pricing really works in the current market, the marketing plan behind every listing, the six 
steps between your first valuation and closing day, the seasonal calendar for Augusta and Aiken sellers, 
and a pre listing checklist. When you are ready for the parts a guide cannot answer, Venus is at 
706-306-6054.

A  N O T E  O N  T H E  N U M B E R S

The market figures in this guide reflect public listing data as of mid 2026 and are written as snapshots. 
Markets move. Treat every figure as a starting point and ask Venus for the current read before you make a 
decision.
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P R I C I N G

The number that does the selling.

Mispriced homes lose money two ways. They sit, then they sell low. The first weeks on market are when 
your home gets its most attention, and the list price decides whether that attention turns into showings 
and offers or into silence.

That discipline matters more right now. As of mid 2026, the broader Augusta metro has shifted toward 
buyers. Inventory has grown sharply, homes are taking longer to sell, and a large majority of active 
listings across the metro have taken at least one price reduction. Homes have generally been closing a 
few percentage points below asking. In a market like this, the homes that win are the ones priced right on 
day one.

How Venus prices a home

Venus prices every listing on current Augusta and Aiken comparables, the condition of the home, and the 
timing of your sale. Not on what a neighbor asked, and not on what an algorithm guessed. The numbers 
back her up. Well priced homes in this market still go under contract in days, not weeks.

Chasing the market down

A price reduction after weeks of silence rarely recovers what the first weeks lost. Buyers watch days on 
market, and a listing that lingers invites lower offers. Starting at the right number protects your leverage 
through the whole negotiation.

S T A R T  W I T H  A  N U M B E R

Get an instant estimate at venusgriffin.com, then request a detailed valuation from Venus for a market 
aware number that accounts for your home's condition, location, and the current Augusta or Aiken 
market.
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T H E  M A R K E T I N G  P L A N

Built for buyers who close.

Every home gets a marketing plan built around the property, the price point, and the buyer pool most 
likely to close. Venus's listings get seen by the buyers who close, not the buyers who scroll. Here is what 
that includes.

Professional photography

Video walkthrough or 3D tour for qualifying properties

MLS listing with optimized copy and complete data

Placement on venusgriffin.com

Distribution to Zillow, Realtor.com, Homes.com, and the major aggregators

Yard signage and the recognizable V branding

Open houses when they fit the property and the market

Behind all of it sit the Meybohm buyer network and seventeen years of agent relationships on both sides 
of the river, which means your listing reaches active buyers from day one.
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T H E  S E L L I N G  P R O C E S S

Six steps, list to close.

Every home is different, but the process Venus and her team follow has been refined across more than 
1,650 closings. Here is what to expect.

1 Initial valuation
Fill out the home valuation form at venusgriffin.com to request a valuation. Then talk to Venus for a detailed 
valuation built on current comparables.

2 Listing strategy
Venus walks the home with you, recommends prep work that pays off, and builds a pricing and marketing 
plan around your timeline.

3 Prep and photograph
Staging guidance, repair recommendations, and professional photography. Venus's team coordinates the 
schedule.

4 Live on the market
MLS goes live. Marketing rolls out. Showings get scheduled and feedback gets reported.

5 Offers and negotiation
Venus reviews every offer with you, recommends a strategy, and negotiates on your behalf. She has seen 
what offers are real and what offers are noise.

6 Under contract through close
Inspection, appraisal, financing, and closing day. Venus's team coordinates everything until you have keys to 
hand over.

W H A T  I T  C O S T S  T O  S E L L

Most sellers can expect to pay agent commissions, which are negotiable and typically split between the 
listing agent and the buyer's agent, plus closing costs, any agreed upon repairs, and a small set of 
administrative fees. Venus walks every seller through the full numbers before any agreement is signed.
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A season for every sale.

Spring and early summer typically draw the most buyers in the Augusta and Aiken market, but well priced 
homes sell in every season. Here is how the year tends to run, and what it means for your timing.

S P R I N G

The busy season
Buyer activity peaks as families shop ahead of the school year. More buyers means more competition for your 
home, and also more competing listings. Homes that show well and price right move fastest here.

A P R I L

Masters week
The Masters puts Augusta on the global map every April and fills the city. Showings around tournament week 
take some planning, and Venus's team schedules around it every year.

S U M M E R  I N T O  F A L L

The steady stretch
Families finish moves before school starts, then the market settles. Fall buyers are fewer but more serious, and 
less competition among listings can work in your favor.

W I N T E R

The quiet advantage
Inventory thins and casual buyers step back, but the buyers still looking tend to need to move. A well priced 
winter listing faces the least competition of the year.

None of this outranks pricing and preparation. Venus's team builds a strategy around your specific home 
and timeline, not just the calendar.
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T H E  P R E - L I S T I N G  C H E C K L I S T

Ready before the sign goes up.

Print this page or keep it on your phone. Work through it with Venus before the listing goes live.

Pricing and paperwork

Get an estimate and a detailed valuation from Venus.

Review the comparables together and agree on the list price.

Gather documents. Survey, HOA information, warranties, and average utility costs.

Complete the seller's disclosure forms.

Prep the home

Declutter and depersonalize room by room.

Make only the repairs that pay off. Venus flags them on the walk through.

Handle curb appeal. It sets the tone for every showing.

Deep clean before photo day.

Photo day and showings

Follow the staging guidance from Venus's team.

Secure valuables, medications, and personal papers.

Make a plan for pets during showings.

Keep the home show ready. Short notice showings are often the serious ones.

Offers to closing

Review every offer with Venus before responding.

Respond quickly. Speed protects leverage.

Keep the home maintained and insured until the day you close.
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T A L K  T O  V E N U S

This guide gets you prepared.
The judgment calls underneath it, the price, the prep worth doing, the 
offer worth taking, are the part Venus does best. Whether you are selling 
this season or next year, that is the right time to start the conversation.

706-306-6054
V E N U S  M O R R I S  G R I F F I N
Vice President and Associate Broker, Meybohm Real Estate
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